
CHICAGOLAND INDUSTRIAL 

MARKET REPORT 

“Construction levels are 

nearing an all time high. 

However, with the steady 

and strong rate of 

absorption demonstrated 

over the past three 

quarters, vacancy rates 

have continued to 

decline.” 

Chris Huecksteadt 

Executive Vice President 

Highlights 

 Overall vacancy rate 

dropped to 6.8% 

 The amount of space 

under construction 

increased to over 17M 

square feet in 3Q 

 Speculative 

construction accounts 

for 55% of new product 

currently being built 

Chicago is home to 1¼ billion square feet of industrial space, second in the U.S. only to the Los Angeles area. 

Construction Levels Near All-Time High 

The Chicago economy has continued to grow, with the addition of 62,200 net new jobs over the past 

twelve months, a growth rate of 1.3%, nearly identical to the rate of growth experienced in the 

previous quarter.  The unemployment rate currently stands at 5.4%, down from a year ago when the 

unemployment rate stood at 5.6%.  Steady growth in the job market should provide the impetus 

necessary to keep the industrial real estate market moving in a positive direction for the remainder of 

the year, and provide a solid foundation as the market heads in to 2017.  With inventories tightening 

in many submarkets, lease rates have crept upward, and tenant demand has begun to shift to areas 

adjacent to the many of the most sought after submarkets. 

The theme for much of 2016 has been new construction.  As of 3q16, there is over 17.6 million 

square feet of new industrial space under construction.  This is the most in over a decade in the 

Chicagoland market (just over 20 million square feet was under construction way back in 2005).  

Many submarkets reacted to dwindling supply and increased demand by aggressively pursuing new 

development opportunities.  Expect the vacancy rate in several submarkets to tick upward as this 

new inventory gets delivered. 

Third quarter results for the Chicagoland industrial market were largely positive, as expected. 

Quarterly positive net absorption reached 6.3 million square feet, boosting year-to-date net 

absorption to nearly 24 million square feet.  The I-80 and I-55 Corridor submarkets captured a 

significant share of overall absorption with 20.9% and 20.5% of total 3Q absorption respectively. The 

overall industrial vacancy rate continued to decline through the third quarter, to 6.8%, with eight of 

Lee’s submarkets currently exhibiting vacancy rates below 6.0%, putting upward pressure on lease 

rates and spurring new development activity. 

Lee & Associates of Illinois, LLC Third Quarter 2016 



 

 

CHICAGOLAND INDUSTRIAL 

MARKET STATISTICS 

Lee & Associates of Illinois, LLC Third Quarter of 2016 

Statistical Highlights 

Lee tracks nearly 1.25 billion square feet of existing industrial space in the Chicagoland area, which includes much of northern  

Illinois, southeast Wisconsin, and northwest Indiana.  Market wide, vacancy has continued to decline, to it’s current level of 6.8% 

(just over 85,000,000 square feet currently available).  There is another 17.6 million square feet under construction, with 10.2 

million of that in the Joliet/I-80, I-55 Corridor, and Southeast Wisconsin submarkets.  The I-57 Corridor, North Kane and West 

Cook submarkets each also have well over a million square feet under construction. 

Deliveries in the first nine months of 2016 totaled over 15 million square feet, with over 2.5 million square feet delivered in each of 

the following submarkets: I-55 Corridor, I-88 Corridor, and I-80 Corridor.  The Southeast Wisconsin submarket also saw nearly 2 

million square feet of new space delivered.  Net absorption remains high, with nearly 24 million square feet of space absorbed 

through the third quarter of the year. 

Industrial   Available   YTD New  Under   3q16 Net   YTD Net   

Page Submarket Base   Inventory   Vacancy SF Delivered  Construction   Absorption   Absorption   

6 Central DuPage 22,476,836       507,699          2.3% 15,072            -                    123,475          236,628          

8 Chicago North 71,736,929       5,850,773       8.2% -                    135,700          126,786          389,726          

10 Chicago South 112,215,376     10,014,781     8.9% 256,858          746,070          343,175          1,526,332       

12 Fox Valley 36,806,692       1,831,950       5.0% 299,520          430,696          20,000            (63,685)           

14 I-39 Corridor 86,362,048       3,913,845       4.5% 978,120          336,000          1,373,930       1,300,850       

16 I-55 Corridor 90,234,506       6,609,766       7.3% 2,918,895       3,181,623       1,308,708       5,299,623       

18 I-57 Corridor 30,797,821       1,909,182       6.2% 83,467            1,962,165       23,677            616,853          

20 I-88 Corridor 64,209,241       4,923,513       7.7% 2,551,547       -                    (175,205)         1,839,595       

22 Joliet/I-80 Corridor 77,382,022       3,397,296       4.4% 2,804,909       4,817,323       1,336,682       4,470,670       

24 Lake County 76,590,477       6,879,000       9.0% 687,013          199,500          (119,839)         906,074          

26 McHenry County 28,615,034       1,900,603       6.6% -                    -                    84,684            107,041          

28 North Cook 37,828,698       2,051,544       5.4% 87,280            135,650          (154,494)         196,420          

30 North DuPage 62,446,801       3,991,209       6.4% 781,169          356,250          (342,760)         269,504          

32 North Kane 35,068,216       2,971,562       8.5% 409,922          1,117,012       192,319          230,854          

34 Northwest Cook 46,419,959       3,251,028       7.0% -                    50,000            97,284            287,138          

36 Northwest Indiana 46,059,677       1,950,098       4.2% 229,813          -                    219,502          (38,915)           

38 O'Hare 99,275,296       5,691,597       5.7% 539,000          419,982          717,834          1,438,055       

40 South Cook 85,252,893       5,650,187       6.6% -                    -                    627,195          1,740,961       

42 Southeast Wisconsin 55,475,999       2,631,516       4.7% 1,939,235       2,227,208       811,874          2,041,525       

44 Southwest Cook 27,365,711       2,652,318       9.7% -                    283,124          345,597          1,135,899       

46 West Cook 69,890,503       7,155,368       10.2% 473,978          1,295,664       (588,547)         (133,590)         

TOTALS 1,262,510,735   85,734,835     6.8% 15,055,798     17,693,967     6,371,877       23,797,558     



 

 

CHICAGOLAND INDUSTRIAL 

SUBMARKET MAP 

Lee & Associates of Illinois, LLC Third Quarter of 2016 

Lee Submarkets 

Lee & Associates has divided the Chicagoland area into 21 distinct submarkets for analysis and review.  Lee covers the greater 

Chicagoland market, including southeast Wisconsin, northwest Indiana, and much of northern Illinois.  Lee & Associates has also 

been involved in projects throughout the Midwest and the country. 
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Lee-d Story 

The Chicago economy has continued to grow, with the addition of 62,200 net new 

jobs over the past twelve months, a growth rate of 1.3%, nearly identical to the 

rate of growth experienced in the previous quarter.  The unemployment rate 

currently stands at 5.4%, down from a year ago when the unemployment rate 

stood at 5.6%.  Steady growth in the job market should provide the impetus 

necessary to keep the industrial real estate market moving in a positive direction 

for the remainder of the year, and provide a solid foundation as the market heads 

in to 2017.  With inventories tightening in many submarkets, lease rates have 

crept upward, and tenant demand has begun to shift to areas adjacent to the 

many of the most sought after submarkets. 

The theme for much of 2016 has been new construction.  As of 3q16, there is over 17.6 million square feet of new industrial space under 

construction.  This is the most in over a decade in the Chicagoland market (just over 20 million square feet was under construction way back 

in 2005).  Many submarkets reacted to dwindling supply and increased demand by aggressively pursuing new development opportunities.  

Expect the vacancy rate in several submarkets to tick upward as this new inventory gets delivered. 

Notable Transactions 

Site Size Type Seller/Landlord Buyer/Lessor  

23534 S Central in University Park 1,000,560 New Lease Venture One Real Estate Georgia Pacific 

6521 W Monee-Manhattan in Monee 856,605 New Lease USAA/Seefried Amazon.com 

1500 Remington in Bolingbrook 615,000 New Lease Northern Builders Best Buy 

8448 38th in Somers, WI 601,491 New Lease First Industrial Trust Ariens 

900 Schmidt in Romeoville 546,453 New Lease Gramercy Property Trust KeHe Distributors 

2721 Edgington in Franklin Park 487,700 Sale Imperial Realty Company Digital Realty 

CHICAGOLAND MARKET 

The Chicagoland Region & Submarkets 

The story in 2016 has been the amount of new construction to occur. 

Many submarkets are experiencing record levels of construction. 

Even with the amount of new space delivered, vacancy is down. 

Key Stats: 

Industrial Base 1,262,510,735 

Vacancy Rate 6.8% 

YTD New SF Delivered 15,055,798 

SF Under Construction 17,693,967 

Q3 Net Absorption 6,371,877 

YTD Net Absorption 23,797,558 

Lee Transactions in RED 

https://youtu.be/IpS4CzSJi44


 

 5 Industrial Market Report—3q16 

On Mkt & Absorption 

Vacancy Rate 

Available Units by Size 

Available by Submarket 

Lee serves all facets of the Industrial Real Estate market. 

Third Quarter Overview 

Third quarter results for the Chicagoland industrial market were 

largely positive, as expected. Quarterly positive net absorption 

reached 6.3 million square feet, boosting year-to-date net 

absorption to nearly 24 million square feet.  The I-80 and I-55 

Corridor submarkets captured a significant share of overall 

absorption with 20.9% and 20.5% of total 3Q absorption 

respectively. 

The overall industrial vacancy rate continued to decline through 

the third quarter, to 6.8%, with eight of Lee’s submarkets currently 

exhibiting vacancy rates below 6.0%, putting upward pressure on 

lease rates and spurring new development activity. 

 Vacancy Net Absorption Lease Rates 

0

100

200

300

400

500

600

700

800

20k to 50k 50k to 100k 100k to 150k 150k to 200k 200k & Up

6.0%

7.0%

8.0%

9.0%

10.0%

11.0%

12.0%

3q12 3q13 3q14 3q15 3q16

V
a
ca
n
cy
 R
a
te

0 5,000,000 10,000,000 15,000,000 20,000,000 25,000,000 30,000,000

1q16

2q16

3q16

4q16

YTD

Square Feet

Came on Market Net Absorption



 

 

LEE & ASSOCIATES 

WHO WE ARE… 

Lee & Associates of Illinois, LLC Second Quarter of 2016 

About Us 

With offices in Arizona, California, Colorado, Florida, Georgia, Idaho, Illinois, Indiana, Kansas, Maryland, Michigan, Nevada, New Jersey, New York, 

Ohio, Pennsylvania, South Carolina, Texas, and Wisconsin, the Lee & Associates group of independently owned and operated companies is the largest 

regional commercial real estate services provider in the United States. 

Each Lee & Associates group office represents a broad array of regional, national and international clients, from individual investors and small 

businesses, to large corporations and institutions. 

Lee & Associates clients enjoy a comprehensive range of specialized commercial real estate services including industrial, office and retail property sales 

and leasing, real estate investment consulting, real estate financing, property acquisition and disposition, tenant representation and relocation, property 

and portfolio evaluation and market research. 

Origin & Philosophy 

In 1979, founder Bill Lee established the first Lee & Associates office, driven by the unique idea to turn real estate brokers into company owners or 

“shareholders”.  Bill Lee’s guiding philosophy was the clients’ interests would be best served by a collective team effort from experienced sales agents 

who had an ownership stake in the privately-held organization, earned through exceptional performance and ethical practice. 

Not merely employees, profit-sharing Lee owner/agents would strive to create a sense of shared responsibility and cooperation throughout the 

organization, and would encourage an orientation toward long-term client relationships and business solutions. 

Since then, Bill Lee’s profit sharing concept has proven enormously successful, and has fueled an explosive growth to include and additional thirty-two 

group offices throughout the nation. 

The Lee Advantage 

Fast Client Results.  As company owners, Lee principals have a vested interest in the swift, successful completion of client assignments and 

transactions.  Our associate brokers continually strive to earn ownership standing, encouraging a coordinated team effort and fast effective results for 

clients. 

Streamlined Personal Service.  Each Lee group office is owned and operated by the brokers in that office.  Clients deal directly with decision makers, not 

with an unwieldy corporate bureaucracy like with many of our competitors. 

Experience Counts.  The average number of years experience of Lee’s principal commercial brokers is 15-20 years.  Our unique profit-sharing structure 

attracts the best people as owner brokers, only those with exceptional skills, confidence and ethical practice. 

Long-Term Relationship.  Lee & Associates boasts the lowest turnover rate in the industry.  Our ownership structure encourages longevity, allowing for 

long term relationships with clients. 

In-Depth Market Knowledge.  Each Lee group office is committed to providing the best data and analysis for the market it serves.  No other commercial 

real estate company has made specialized market knowledge and research as central to its business practice. 

Business Stability.  Since inception, each Lee & Associates group office has been profitable, privately-held and managed by its individual shareholders.  

Newly formed offices are stable, debt-free operations, with all startup capital funded by shareholders of all offices through Lee’s venture capital group. 

Strong National Affiliations.  Lee & Associates maintains affiliations with recognized brokers in all major US real estate markets.  Lee’s national 

organization affiliations include: SIOR, NACOR, IFMA, CRE, ICSC , IDRC and CCIM. 



 

 

CHICAGOLAND MARKET 

BROKERAGE SERVICES 

INDUSTRIAL SPECIALISTS 

 Michael Androwich Michael Androwich, Jr. Rick Anesi Steven Bass 

 Principal Senior Associate Vice President Sr. Vice President 

 773.355.3008 773.355.3047 773.355.3043 773.355.3031 

 mandrowich@lee-associates.com mjandrowich@lee-associates.com ranesi@lee-associates.com sbass@lee-associates.com 

 

 

 Andrew Block John Cassidy, SIOR Thomas Condon, SIOR Caroline Dell 

 Associate Principal Principal Marketing Director/Associate 

 773.355.5802 773.355.3006 773.355.3049 773.355.3035 

 ablock@lee-associates.com jcassidy@lee-associates.com tcondon@lee-associates.com cdell@lee-associates.com 

 

 

 Ryan Earley Nick Eboli Jay Farnam Joseph Feeney 

 Senior Associates Sr. Vice President Vice President Senior Associate  

 773.355.3020 773.355.3026 773.355.3029 773.355.3039 

 rearley@lee-associates.com neboli@lee-associates.com jfarnam@lee-associates.com jfeeney@lee-associates.com 

 

 

 Justin Fierz Kenneth Franzese Jeffrey Galante Terry Grapenthin  

 Principal Principal Principal Principal  

 773.355.3016 773.355.3005 773.355.3007 773.355.3042  

 jfierz@lee-associates.com kfranzese@lee-associates.com jgalante@lee-associates.com tgrape@lee-associates.com  

 

 

 Jeffrey Janda, SIOR Ryan Kehoe Tim McCahill Walter Murphy 

 Principal Vice President Vice President Principal 

 773.355.3015 773.355.3034 773.355.3044 773.355.3017 

 jjanda@lee-associates.com rkehoe@lee-associates.com tmccahill@lee-associates.com wmurphy@lee-associates.com 

 

 

 Christopher Nelson David Pals James Planey, SIOR Michael Plumb 

 Principal Principal Principal Principal 

 773.355.3011 773.355.3009 773.355.3014 773.355.3019 

 cnelson@lee-associates.com dpals@lee-associates.com jplaney@lee-associates.com mplumb@lee-associates.com 

 

 

 John Sharpe Brian Vanosky 

 Principal Principal 

 773.355.3030 773.355.3023 

 jsharpe@lee-associates.com bvanosky@lee-associates.com 

 

 

 

 

 Joe Grody Joe Herron Sarah Ramsden A. Rick Scardino 

 Sr. Vice President Sr. Vice President Associate Principal 

 773.355.5079 773.355.3038 815.979.6118 773.355.3040 

 jgrody@lee-associates.com jherron@lee-associates.com sramsden@lee-associates.com rscardino@lee-associates.com 

 

 

 Edward Winslow Mike Woldman 

 Vice President Vice President 

 815.501.4629 815.739.6013 

 ewinslow@lee-associates.com mwoldman@lee-associates.com 

 

   Chris Huecksteadt Diana Perez 

   Executive Vice President Director of Research 

   773.355.3050 773.355.3032 

   chuecksteadt@lee-associates.com dperez@lee-associates.com 

RETAIL SPECIALISTS 

RESEARCH SPECIALISTS 



Lee & Associates of Illinois, LLC 

9450 W Bryn Mawr Avenue, Suite 550 

Rosemont, Illinois 60018 

773.355.3000 




