
CASE STUDY
INDUSTRIAL WAREHOUSE REFINANCE

LEE & ASSOCIATES OFFICE 1211 AVENUE OF THE AMERICAS, SUITE 2903 | NEW YORK, NY 10036

WESTBURY, NEW YORK

OVERVIEW
•	 Industrial Warehouse

•	 90,700 SF 

•	 Owner-Occupied

•	 Cash-Out Refinance

•	 Loan Amount: $13,500,000

THE MISSION
Lee NYC’s mission was to assist a business owner in securing 
short-term bridge financing for a second-generation industrial 
manufacturer serving the aerospace industry, located in 
Westbury, New York. Under the direction of our client, the owner 
of the facility in which the business and its affiliates operate out 
of, we directed our efforts towards maximizing loan proceeds. 
Sponsorship was navigating a transitioning business with the 
goal of buying out their business partners and reinvesting in 
the operating business as market demand for their product 
increased. The 90,7000 SF facility was 100% occupied by the 
owner at below market rents. Our mission was to identify a short-
term bridge loan that would provide sufficient capital for the 
operating business. 

THE CHALLENGE & OUR APPROACH
From the outset, we worked closely with our client to understand 
the unique dynamics of the operating business and the story 
behind their financial needs. We went out to a multitude of 
private credit lenders we knew would like the asset type and 
location. From there we were quickly able to narrow down a 
shortlist. It became evident that no lender would be able to reach 
the desired proceeds on the real estate alone, so we convinced 
our client to provide FF&E and machinery as further collateral. 
After conducting a machinery & equipment appraisal of the 
site to pinpoint its value, we were able to support the $13.5MM 
request. 

A problem arose during the due diligence process when the 
environmental report recommended further testing based 
on previous uses of surrounding properties and the potential 
contamination of our client’s site. This issue had been flagged 
years prior, resulting in the installation of a vapor mitigation 
system at the property ensuring there were no detectable 
contaminants. By providing support that the risk had been 
mitigated, we were able to get the lender comfortable without 
costly reports or delays often required by further investigation. 

THE OUTCOME
This case highlights Lee NYC’s ability to structure complex 
financing solutions and successfully manage challenges that 
emerge throughout the closing process.


