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THE MISSION

OVERVIEW Our client was a local investor in the market to refinance a single-
e Single-Tenant Office Property tenant office property to fund a comprehensive capital improvement
42 000 SF plan to reposition the asset to meet Class A standards in 2025. In

o +
- exchange for the landlord work, the tenant executed a new lease
e Non-Recourse committing to the asset for an additional 5 years. To facilitate an

. expeditious completion, the Tenant agreed to vacate the building for
¢ Construction Component o .

6 months as the interior renovations take place. Although the asset
* Loan Amount: $4,500,000 benefited from a long-term investment-grade tenant, the financing
required careful structuring to account for upcoming construction,
a temporary tenant vacancy during renovation and a future lease
termination option. The goal was to source a non-recourse,
permanent loan execution that would position the asset for long-

term stability and enhance value.

OUR APPROACH

We positioned the property as a low-risk, credit-backed financing
opportunity anchored by Veolia, an S&P and Fitch "BBB" rated
company with global operations and over 12,000 U.S. employees.
We highlighted Veolia's recent lease extension and a Letter of Credit
pledgedtothelandlord, providing additional security to a prospective
lender. Our team structured a financing package that reflected
the sponsor’s business plan and strong market fundamentals. We
emphasized Cary's exceptional growth within the Raleigh-Durham
Research Triangle, supported by major nearby employers and
nearby institutional developments. We canvassed a range of capital
sources, targeting life companies, banks and credit unions, and
private balance-sheet lenders that could deliver a permanent, fixed-
rate structure at conservative leverage with favorable terms.

THE OUTCOME

Despite trepidation and a lack of liquidity in office as an asset
class, we ultimately secured a financing solution with a local bank
that recognized the inherent value of the asset, the strength of the
tenant, and the favorable local market dynamics. The bank met the
full proceeds request of $4.5MM, structuring the loan with an initial
6-month interest-only period during construction, followed by a
25-yr amortization schedule. Lender and legal fees were kept to a
minimum, consistent with the client's objective for a cost-efficient
execution, and there were no burdensome depository requirements.
Additionally, we negotiated a highly flexible prepayment terms, with
a 1% penalty in years 1-3 and the ability to prepay at par in years 4
and 5, maximizing flexibility in the event rates came down during the
loan term.
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